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Elda River Capital

 Providing flexible capital to the middle market

We recently sat down with Elda River Capital managing partner Eric Scheyer 
and partner Craig Rohr to discuss where they see opportunities in the energy 
and infrastructure sectors, and how flexible capital and the ability to provide 
equity and credit solutions are advantages in the middle market. The following 
is an excerpt of that conversation.

Let’s start with an overview of Elda River. How would you 
describe the firm to readers?

Eric Scheyer: Elda River is an asset management firm 
focused on middle-market energy and energy infrastruc-
ture opportunities across North America, with offices 
in Houston, Chicago and London. Our team first came 
together in 2005 at Magnetar Capital, where we operated 
as the Energy and Infrastructure group until 2024, when we 
spun out to form Elda River. Since 2005, our team has com-
mitted more than $7.7 billion across more than 70 private 
transactions through multiple market cycles.

Craig Rohr: While Elda River itself is less than three years 
old, our senior team has largely been together for two 
decades. We spun out with our existing assets, invest-
ments and full team, which provides us with a combina-
tion of the continuity of a 20-year-old business with the 
advantage of operating independently as a pure-play, 
employee-owned firm. 

Scheyer: Beyond starting with existing assets, offices and 
a strong team — which we’ve expanded over the past 
several years — we’re focused on sectors with strong tail-
winds: energy and energy infrastructure, power and renew-
ables, and energy efficiency. That focus has driven a lot of 
momentum and growth.

You mentioned the middle market. What makes it 
attractive?

Rohr: Investing in the middle market lets us avoid the 
highly competitive, bank-led financing processes that typ-
ically dominate larger deals. Our approach has always 
centered around leveraging deep sector experience and 
long-term relationships within the middle market to directly 
originate proprietary opportunities. We’re focused on part-
nering with strong management teams and businesses 
where we believe our capital can meaningfully accelerate 
value creation. 

Where does your strategy fall along the return spectrum?

Rohr: We invest across the capital structure, in both equity 
and credit. On the equity side, we can take a control posi-
tion, acquiring a business outright, or make a non-control 
investment, typically through structured equity. On the 
credit side — where our strategy has recently been evolving 

— we can invest in secured debt, unsecured debt and 
other credit structures. What has changed most recently is 
the range of cost of capital we can offer. While we histor-
ically invested at higher rates of return, today we can also 
provide comprehensive credit solutions for higher-rated 
issuers, including investment-grade companies. This lets 
us offer a comprehensive suite of capital and solutions to a 
broader range of potential corporate partners.

Why do you invest in both credit and equity, and how do 
you decide which is the better fit?

Scheyer: We’re largely agnostic between equity and credit 
investments. We focus on finding the right capital solution 
for each opportunity, not forcing a deal into one bucket. 
In effect, this allows us to partner with a company at any 
point in their lifecycle, and in whatever way best fits the 
business’ needs.

What is compelling about the energy sector right now?

Scheyer: We are participating in an ecosystem that has 
attractive, multi-decade secular growth supported by mul-
tiple tailwinds, including the need for stable and resilient 
energy supply, power load growth and broad electrification 
taking place across end markets. This growth has multiple 
demand drivers, including the power requirements to sup-
port generative AI growth and the reshoring of manufactur-
ing and heavy industry in North America. 

Behind-the-meter power is also compelling right now. 
Power has traditionally come from centralized sources like 
utilities, which can take significant time to develop and 
permit. Behind-the-meter power — on-site systems such as 
natural gas generation, solar panels, batteries or energy effi-
ciency infrastructure located on the customer’s side of the 
utility meter — sidesteps a lot of that. You don’t depend on 
grid connection or community approval to the same extent. 

What differentiates your sourcing methodology?

Scheyer: We run an active origination effort built on three 
channels. The first is direct-to-company origination — every-
one on our investment team originates deals, and we have 
direct relationships with CEOs, CFOs and board members 
across our target sectors. The second channel is our long-
term relationships with financial sponsors in these markets; 
direct dialogue and historical engagement matter there. 
The third is our long-standing relationships with investment 
banks, which we maintain proactively. The experience and 
continuity of our team is a real advantage, because rela-
tionships like these are hard to build and only get stronger 
over time.

 Institutional Investing in Infrastructure October 2026



Our other advantage is our ability to match the right capital 
to the right opportunity. Because we can offer equity or 
credit solutions, and because we source directly with flexi-
ble capital, we can structure deals thoughtfully — creating a 
win-win for us and our counterparties.

Does your underwriting change depending on the type of 
deal?

Rohr: No. Regardless of where we invest in the capital 
structure, our underwriting is substantially the same as if 
we were acquiring the business outright. We run a private 
equity-style due diligence process that typically takes 45 
to 60 days.

We’ve also always emphasized downside protection, capi-
tal preservation and underwriting assets that hold up across 
a wide range of outcomes, because the energy and power 
sectors may see volatility over time. That discipline doesn’t 
change based on the type of financing.

Can you give examples of the flexible strategy in action?

Scheyer: I can give you one from each of our main sub-

sectors. In energy and energy infrastructure, we partnered 

with WaterBridge, which operates a large, integrated pro-

duced-water management network in the Permian Basin’s 

Delaware Basin — gathering, transporting, recycling and 

disposing for major oil and gas producers across more 

than 1,700 miles of pipeline and 160-plus facilities. This was 

a direct, bilateral deal where we provided approximately 

$150 million of preferred equity to support the company’s 

infrastructure buildout, with strong downside protection 

built in. WaterBridge went public last year in one of the 

largest energy IPOs in several years.

In power and renewables, we recently completed an 

investment with Black Mountain Power, upsizing our invest-

ment in the company to more than $200 million in senior 

secured term loans to fund refundable deposits tied to 

large load interconnection applications across a portfolio 

of powered land sites in Texas — again, a direct bilateral 

partnership.

On the reshoring side, driven by U.S. reindustrialization, we 

partnered with Microporous, a more than 90-year-old pro-

ducer of lead-acid battery separators used in a variety of 

applications, including conventional vehicles, golf carts and 

forklifts. The company is now expanding its existing domes-

tic production of lithium-ion battery separators for electric 

vehicles and grid storage — a market currently dominated 

by Chinese manufacturers. We and a partner provided 

secured debt and preferred equity which, combined with 

a U.S. Department of Energy grant, gave the company the 

capital required to build a new, world-class lithium-ion sep-

arator plant in Danville, Va. 

So, across those three deals — midstream infrastructure, 

power and renewables, and energy-efficiency-driven 

reshoring — we directly originated investments across the 

capital structure and provided each company with the spe-

cific type of capital to meet its needs.

Where do you see the firm in five years?

Scheyer: During the next three to five years, I’d expect sig-

nificant growth in both our equity and credit businesses, 

consistent with strong end-market growth and a terrific 

investment landscape. We have admitted new equity part-

ners in our business, and as we continue to grow, we hope 

to expand the number of partners further and maintain 

strong alignment with all stakeholders — and I hope we 

have fun doing it with a great group of people.
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Elda River Capital is an alternative asset investment management firm focused 
on energy and energy infrastructure opportunities across North America. The Elda 
River team has a long history of partnering with exceptional management teams 
to create value for their stakeholders. Since 2005, the Elda River team has com-
mitted more than $7.7 billion of capital across 74 completed investments, includ-
ing while employed and/or engaged by Magnetar, as of Sept. 1, 2026. Elda River 
is headquartered in Houston, with additional offices in Chicago and London.
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Eric Scheyer serves as managing partner of Elda River, chair-
man of the Management Committee and is a member of the 
Investment Committee. Prior to co-founding Elda River, Eric 
was a partner and head of the Energy & Infrastructure Group 
at Magnetar Capital, which he joined at its inception in 2005. 

Craig Rohr is a partner at Elda River and member of the firm’s 
Management, Investment and ESG committees. Craig is 
responsible for sourcing, structuring and leading diligence 
on new investment opportunities and has oversight for select 
portfolio company investments. Prior to co-founding Elda River, 
he was a senior managing director in Magnetar’s Energy & 
Infrastructure Group.

Craig Rohr, Partner

Eric Scheyer, Managing Partner

This article presents the participants’ opinions reflecting current market conditions. It has been prepared for informational and educational purposes only and should not be considered as investment 
advice or as a recommendation of any particular security, strategy or investment product.
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