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IREI’s Platform

For more than 30 years, Institutional Real Estate, Inc. (IREI) has 

been the most trusted and reliable source of data, insight and 

perspective on the real estate, infrastructure and real asset classes.

With a unique and singular platform that focuses on the investor in 

the most important regions of the world — the Americas, Europe 

and Asia Pacific — we facilitate a more open dialogue between the 

investors and the people and companies who serve them.

Armed with tailored daily news content; monthly print publications; 

online database resources; and exclusive invitation-only programs 

and events that address investors’ needs, concerns and what’s 

keeping them up at night, you’re able to make more informed 

investment strategy decisions.

What’s more, investment managers who sponsor IREI’s publications 

and events have the unique opportunity to meet one-to-one with 

many of the most active investors and raise their firm’s profile and 

di�erentiate their services.

The result is the ability to build closer relationships faster, more 

e�ciently and at a much lower cost.

IREI also operates the Institute for Real Estate Operating Companies 

(iREOC).

This exclusive, invitation-only membership organization helps 

facilitate the creation and management of more e�ective, more 

e�cient and more profitable joint ventures between U.S. real 

estate operating companies, investment managers and the global 

investors they all serve.

And as part of our continuing commitment to expand IREI’s editorial 

coverage, we now address the real assets–related information 

needs of the U.S. private wealth advisory community as well. 

Investor Focused

Web-Based Services

IREI’s website news is refreshed daily. It is 

the go-to site for investors and investment 

managers working within the institutional 

real estate marketplace.

Databases

Our IRE.IQ database is like having your 

own research department. Investors 

receive access to hundreds of di�erent 

proprietary searches; investment managers 

can purchase a paid subscription or receive 

access through sponsorship.

Sponsorship and Advertising

Investment managers can raise their 

visibility to our exclusive investor audience.

Subscriptions

Investors recieve only the news that is 

relevant to them; investment managers 

get inside knowledge on investor 

sentiment.

Events

Investors can enjoy IREI’s marketing-free 

events where we strive for a 3:1 manager/

investor ratio; managers can also network 

in a relaxed environment where there is 

plenty of opportunity to meet the right 

investors.
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This industry is all about 
relationship building.
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In this niche market, the key to success is knowing the right people. But connecting to busy, 

hard-to-reach executives — whether at pension funds, foundations, endowments, sovereign 

wealth funds, insurance companies, trust companies or family o�ces — is a challenge.

IREI helps bridge the gap, connecting investors with advisers cost-e�ectively.

Through IREI’s publications, website and events, you get the insights you need to understand 

the ever-changing investor mindset, foster dialogue and create exceptional networking 

opportunities that can lead to greater success.

PEOPLE

70% 90%

Capital Real Estate 
Assets

Our global audience collectively controls roughly 70% of the more than $60 trillion in 

capital held by institutional investors worldwide, and roughly 90% of the more than $4.7 

trillion in real estate assets currently held by these institutions.
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In the digital age, information 
overload threatens to 
overwhelm us all.

Information comes at you from all angles. Making sense of it all — truly understanding the 

underlying trends — is di�cult. 

IREI continually mines, assembles, analyzes and interprets the data and delivers news, analysis 

and insights you can’t get anywhere else, enabling you to make better business decisions 

while enabling investment managers to provide the services investors truly need.

In addition, IREI’s online IRE.IQ database gives you a wealth of detailed information on more 

than 13,000 industry organizations as well as fundraising data on thousands of current and 

historical real estate fund o�erings. So you always stay in the know.

DATA

6,000

1,100

IRE.IQ database tracks more than 6,000 global institutional 

real estate investment programs – 1,100 of which are actively 

in the market now and seeking to raise a combined total of 

more than $500 billion from institutional investors.

Select from an array 

of research reports, 

fundraising reports and  

investment guides in our 

resource center

Read top stories 

for the day on our 

homepage

Easily choose your 

search parameters

Current issues and 

archives back to 2013 

including e-books

 Receive Database Update  

Alerts in your inbox — 

select immediately or daily

 Access more 

than 6,000 global 

institutional real 

estate investment 

programs

 Access our latest 

issues of IRE.IQ 

Quarterly Fundraising 

Report

More than 20 events 

annually

Conducted with 

industry leaders, new 

content is posted 

regularly

 More than 520 original 

news stories monthly

More than 520 

original news 

stories monthly

Real Assets Adviser 

Microsite

Institutional Investing in 

Infrastructure Microsite

iREOC Microsite
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At IREI, the investor always 
comes first.

Our singular focus is on the needs and interests of the investor community — and nobody 

does it like we do. 

IREI’s editorial sta� blends various opinions, viewpoints and areas of expertise together 

with the data we collect and the news we report to create timely, forward-looking, thought-

provoking content…and drive unique perspectives for sounder, more informed decision-

making.

INSIGHTS

95%

The value of the information and services 

we provide is clearly seen in our renewal 

rates. IREI’s sponsorship program boasts a 

95% renewal rate, with some organizations 

renewing for more than 35 years.

Renewal
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To raise capital, you need to  
do 3 things…

The keys to raising capital: Get noticed. Di�erentiate yourself. And get connected with the 

right investors and consultants.

IREI sponsorship is a dynamic program that gives investment managers the advantage to 

distinguish themselves in a competitive marketplace and get their message across, all while 

building and strengthening relationships with the right people at the right organizations.

As a sponsor, your name will be constantly exposed to the industry’s largest and most active 

real estate and infrastructure investors. So you’ll be “top of mind” when decisions are made.

Most importantly, a sponsorship will give you a coveted seat at IREI’s exclusive, invitation-only 

3-day Editorial Advisory Board Meetings. You can network and engage in meaningful one-

to-one dialogue with investors and break down the barriers that usually separate investors 

and consultants from prospective investment managers.

SPONSORSHIP

95%
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Note:  

The firms shown above account for only a 

fraction of our sponsoring firms. IREI currently 

has 110 firms participating in its sponsorship 

program, with many of these firms having 

sponsorships in multiple regions.
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EVENTS

Institutional Real Estate, Inc. has 
a wide array of events across the 
globe to choose from every year.

Editorial Advisory Board Meetings

Sponsorship entitles your firm to a seat at IREI’s 

annual Editorial Advisory Board Meetings — 

private invitation-only events typically held at 

resort locations. 

You’ll have the select opportunity to nominate 

potential investor and consultant participants, 

ensuring that the composition of the board 

supports your relationship-building objectives — 

and drives future success.

In addition, you and your fellow board members 

will define in advance the critical issues to be 

discussed which can further advance your 

objectives.

Note: Sponsorship programs are o�ered by 

Institutional Real Estate Americas, Institutional 

Real Estate Europe and Institutional Real Estate 

Asia Pacific as well as Institutional Investing in 

Infrastructure (i3) and Real Assets Adviser.

Visions, Insights & 
Perspectives (VIP)

Praised by attendees as the most productive, 

educational and networking events in the 

industry, IREI’s VIP Americas, Europe and 

Infrastructure events deliver rich content, 

expert speakers, interactive roundtables and a 

carefully controlled mix of attendees (typically 

a ratio of no more than 3 capital seekers for 

every capital provider) in first-rate venues.

This “investor friendly” environment is ideal for 

relationship-building. 

Our annual VIP Americas event o�ers a 3:1 

ratio of managers to investors.

MANAGERS INVESTORS

iREOC Annual  
Membership Meeting

Created in 2016, iREOC provides an 

exclusive platform for senior executives from 

institutional investors, investment managers 

and real estate operating companies to 

develop and manage more profitable and 

productive REOC JV partnerships.

It quickly has grown to nearly 100 members, 

who all share a commitment and a stake 

in this increasingly important sector of the 

market.

Roundtables

IREI also produces exclusively curated virtual 

roundtables. Available to sponsors only, 

these roundtables o�er intimate and o�-

the-record conversations where investors, 

consultants and investment managers 

engage on a wide-ranging variety of 

topics of the day and create long-term and 

profitable relationships.

Webinars

IREI also produces IRE.IQ Quarterly 

Fundraising Report Review, in addition to 

webinars co-hosted with IDR/Accordant, 

Nareit and EPRA. 

IREI CEO Summit

This exclusive, invitation-only event gives 

CEOs a unique opportunity to meet in a 

relaxed, consultant-free venue; connect 

professionally and personally on a one-to-

one basis; and speak candidly about mission-

critical issues that are most concerning. 

IREI Springboard

This annual, invitation-only education and 

mentorship program is designed to help the 

next generation of leaders further develop 

their management and leadership skills while 

building vital career-long relationships. 

The program admits no more than 100 

participants a year, each of whom must be 

nominated by a senior executive at their 

sponsoring firm.
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Each one of IREI’s publications 
has a digital-first strategy 
where our website serves as 
the hub for the latest industry 
news and events. 

IREI’s Website

The online hub for products and services 

features daily news stories, videos and 

podcasts with industry experts, special 

reports and a calendar of events, as well 

as current and archive issues of IREI 

publications.

PRODUCTS & PUBLICATIONS

Institutional Real Estate Newsline

Distributed via our website and daily 

e-blasts, our complimentary news source 

is a quick and easy way to stay on top of 

all the latest industry news. According 

to independent analysis, Newsline 

consistently reports more breaking news 

than its competitors, providing you with a 

distinct information advantage.

In addition, Newsline also includes tailored 

versions for infrastructure investors, private 

wealth advisers (Real Assets) and joint 

venture participants (iREOC).

IRE.IQ Database

IREI has a long-established reputation 

and more than 35 years of experience 

researching and reporting on the 

institutional real estate investment 

markets. 

IRE.IQ tracks more than 6,000 global 

institutional real estate investment 

programs — over 1,100 of which 

are actively in the market now and 

seeking to raise a combined total 

of more than $500 billion from 

institutional investors.

Institutional Real 
Estate Investor 
Trends

IREI conducts this annual 

survey of the investor 

community and their 

key strategies for the 

upcoming year. Investment 

managers are kept in the 

know so they can adjust 

their products to align with 

those strategies.

iREOC Connect

This special quarterly 

supplement features the annual 

REOC Directory, which lists 

the leading U.S. real estate 

operating companies engaged in 

REOC partnership investments, 

specializing in all property types 

and geographic markets. 

Institutional Real 
Estate Americas,  
Europe, Asia Pacific

Launched more than 30 years 

ago, Institutional Real Estate 

Americas is our flagship 

publication. Although it is 

written for the investor, advisers 

and other service providers 

can gain a competitive edge by 

getting keen insights as to how 

investors think and strategize. 

Today, it has grown to include 

two sister publications covering 

Europe and Asia.

COMMENTARY

1 › Editorial

The money pump

by Geoffrey Dohrmann 

5 › Market Perspective

Hold or fold 

by Matthew Scholl

DEPARTMENTS

9   › Market Pulse

13 › News & Views

24 › Acquisition Watch 

53 › Market Snapshot

56 › People

26Letting go of holding on
Proactive investment strategies in today’s market 

by Liz Wolf 

32Emerging from stagnation 
Now may be the moment to build resilient portfolios  

by Benjamin Cole

40Not rivals 
Private funds and REITs work better together 

by Doug Weill, Ashley Anderson and Daniel Cashdan III

43Core growth 
Net lease has expanded beyond its niche roots

by Dwight Angelini

48Modernization drivers 
High-tech warehouses drive growth in U.S. logistics 

by Aasif Bade

www.irei.com  An Institutional Real Estate, Inc. publication  January 2026

INSTITUTIONAL REAL ESTATE
AMERICAS

The investor-focused global real estate publication

www.irei.com  An Institutional Real Estate, Inc publication  January 2026

INSTITUTIONAL REAL ESTATE
ASIA PACIFIC

The investor-focused global real estate publication

COMMENTARY

1 › Editorial

The money pump
by Geoffrey Dohrmann

5 › Market Perspective

From tech to tariffs
by Ben Reinberg

DEPARTMENTS

  8 › Market Pulse

10 › News & Views

32 › Real Estate Trends

33 › Sustainability Trends

36 › People
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The overlooked assets
Industrial outdoor storage keeps the nation moving

by Thomas Kennedy and Luigi Cerreta

Emerging from stagnation 
Now is the time to rebuild portfolios

by Benjamin Cole

14Cities that thrive
What people want in a modern city

by Alex Frew McMillan

INSTITUTIONAL REAL ESTATE
EUROPE

The investor-focused global real estate publication

www.irei.com  An Institutional Real Estate, Inc publication  January 2026
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16Emerging from stagnation
Now is the time to rebuild portfolios  

by Benjamin Cole

Pressing the reset button
The UK life sciences reinvention  

by Marek Handzel

Capital gains
London’s build-to-rent opportunity  

by Hugo Black

Resilient income
Using logistics as a hedge 

by Danielle Tyler

COMMENTARY

1 〉 Editorial

The money pump
by Geoffrey Dohrmann

5 〉 Market Perspective

A sudden retail revival?
by Karen Mason

DEPARTMENTS

  8 〉 Market Pulse

10 〉 News & Views

15 〉 Acquisition Watch

34 〉 Last Word

36 〉 People

Real Assets Adviser

The only real asset investment 

publication that serves the 

members of the private wealth 

advisory community and helps 

them stay current on the latest 

developments that impact client 

recommendations on the real 

asset investment space — both 

on the listed and unlisted side of  

the market.

  /Users/mkgrafix/Documents/clients/RAA/2023/January/42_files_from_JAMIE_HOPKINS_PER_MIKE_S_REQUEST/
JAMIE-41.jpg

J A N U A R Y  2 0 2 6  |  A PUBLICATION OF INSTITUTIONAL REAL ESTATE,  INC.

Diversification strategies for private wealth advisers

Jon Jones, co-founder of 
Brighton Jones, dreamed 
of a Major League Baseball 
career; fortunately, he had 
a grand slam backup plan

The new internet barons
Technology giants are investing 
billions in proprietary subsea 
communication cables

Shapeshifting asset class
Social infrastructure is blurring 
boundaries and testing how  
investors define essential services

Renewables under fire
Clean energy investors are 
being forced to rethink the 
viability of their portfolios

pitch
Changeup

Institutional 
Investing in 
Infrastructure (i3)

This is the only LP-

focused (vs. GP-focused) 

publication that serves 

global institutional 

investors who have 

invested in infrastructure 

or who are exploring the 

asset class for the future.

 The investor-focused global infrastructure investment publication

  www.i3-infrastructure.com

A compelling investment opportunity
Utilizing distributed energy resources for U.S. reliability
by Claire Broido Johnson

24

Powering the new U.S. economy

Investors should look at data center-adjacent sectors 
by Ariana Nelson

18

COMMENTARY

 1 › Editorial

How infra investors can avoid the extrapolator’s trap

by Geoffrey Dohrmann

 4 › Market perspective

Investors look to gain clarity amid complexity in 2026 

by Izzet Bensusan

 DEPARTMENTS

   6 ›  Macro trends

   9 › News

 30 ›  Research report

 36 ›  Sector focus

 40 › People

On target?
Progress needs to accelerate to meet net-zero goals
by Beth Mattson-Teig
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 INSTITUTIONAL INVESTING IN

INFRASTRUCTURE
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01
   Opening remarks  

by David “Mac” McWhorter

05
   Market Pulse — Trends in the  

property markets 

06
   Sector Snapshot: Trends and activity 

in the apartments sector

08
   Going direct: are discretionary 

REOC-sponsored funds the answer?

A SUPPLEMENT TO INSTITUTIONAL REAL ESTATE AMERICAS    FOURTH QUARTER 2025

WWW.iREOC.COM

WWW.IREI.COM

 iREOC Connect

13
   Innovating the future: How technology 

is transforming small-bay industrial 

real estate

19
   Investor Q&A: Jaime Lee, CEO at The 

Jamison Group

22
    Sale-leaseback drivers: M&A activity, 

monetization pressure and arbitrage to 

boost sale-leaseback volume over the next 

18 months
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If you have any questions 
regarding our products and 
services, please contact us.

Global

CONTACT US

16

Geo�rey Dohrmann

Chairman and CEO

+1 925-244-0500, ext. 117

g.dohrmann@irei.com

Tom Parker

Executive Vice President 

and Publisher

+1 425-949-9510

t.parker@irei.com

Americas

Chase McWhorter

Managing Director, Americas 

+1 949-903-2128

c.mcwhorter@irei.com

Europe

Kelly Armanios

Managing Director, Europe

+1 925-244-0500, ext. 113

k.armanios@irei.com

Asia Pacific

Reno Sio

Managing Director, Asia 

Pacific

+1 925-365-6196

r.sio@irei.com

Infrastructure

Jorge Fernandez

Managing Director, 

Infrastructure

+1 925-244-0500, ext. 271

j.fernandez@irei.com

Real Assets Adviser

Ed O’Farrell

Managing Director,  

Real Assets Adviser

+1 925-244-0500, ext. 272

e.ofarrell@irei.com

Institute for Real Estate  
Operating Companies

David “Mac” McWhorter

Managing Director, iREOC & 

Capital Markets Consulting

+1 970-300-8024

d.mcwhorter@irei.com

General Inquiries

Linda Ward

Sponsor Benefits Manager

+1 925-244-0500, ext. 157

l.ward@irei.com

Taylor Gray

Director, Client Services

+1 925-244-0500, ext. 142

t.gray@irei.com
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OUR MISSION

To improve transparency and lower 

the cost of accessing information 

throughout the real estate, 

infrastructure and real assets 

investment industries

To facilitate more open dialogue 

between investors and the people 

and companies who serve them

To be the most trusted and reliable 

source of data and intelligence on the 

institutionalization and globalization 

of real estate, infrastructure and the 

real asset classes

To protect and defend the interests 

of investors worldwide who are 

investing in real estate, infrastructure 

and real assets

To advocate for the inclusion of real 

estate, infrastructure and real assets 

in the portfolio

HEADQUARTERS

2010 Crow Canyon Place, Suite 455  

San Ramon, California 94583 U.S.A.  

telephone +1 925-244-0500

EUROPE

35 New Broad Street  

London EC2M 1NH  

United Kingdom

ASIA PACIFIC

1 Ra�es Place, Level 19 & 20  

One Ra�es Place, Tower 2  

Singapore 048616

Follow Us 

www.irei.com


