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Recognized as the leader in securitized 1031 
exchange transactions, Inland Private Capital 
Corporation (IPC) has experienced explosive 
growth in recent years and currently 
commands approximately 30 percent of 
the market, according to Mountain Dell 
Consulting’s Market Snapshot from August 
10, 2018. 

In March 2001, IPC was formed to 
provide a variety of private placement real 
estate investment solutions to accredited 
investors as an alternative to traditional 
stocks and bonds. Many of its offerings are 
designed to qualify as replacement property 
for an IRS Section 1031 exchange through a 
multiple-owner investment structure.

IPC celebrated a record-breaking year 
in 2017 as it raised more than $600 million 
in capital. As of June 30, 2018, IPC has 
sponsored 226 private placement programs, 
which include 604 properties across 43 
states totaling $6.9 billion in assets under 
management.

Competitive Edge
IPC gains a competitive edge through its 
relationship with The Inland Real Estate 
Group of Companies, Inc. (Inland), which 
brings 50 years of expertise in acquiring, 
fi nancing and managing properties. 
As of December 31, 2017, Inland was 
responsible for managing approximately 
26 million square feet of commercial real 
estate properties and 12,967 multifamily 
units. Inland’s leadership position in the 
marketplace coupled with is disciplined 
acquisition process provides a consistent fl ow 
of high quality investments for IPC programs.

IPC’s real estate experts are engaged 
in the purchase, fi nancing, management, 
leasing and sale of its properties to ensure 
the most effi cient use of investor capital. With 
a focus on growing net operating income, 
IPC seeks to minimize costs and maximize 
rents, while enhancing the tenant experience.

The IPC team takes an active approach, 
from acquisition to disposition, in order to 
add value for tenants and increase potential 
earnings for investors by selling properties at 
the optimal time in the market cycle.
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THINGS TO NOTE
This content is authorized exclusively for use by Real Assets Adviser and may not be used 
for any other purpose. This is neither an offer to sell nor a solicitation of an offer to buy any 
security, which can be made only by a private placement memorandum and sold only by 
broker dealers and registered investment advisors authorized to do so.
Past performance is not necessarily indicative of future performance. Investors must consult 
the applicable private placement memorandum for a discussion of the risks specifi c to any 
investment program.
The Inland name and logo are registered trademarks being used under license. Inland 
refers to some or all of the entities that are part of The Inland Real Estate Group of 
Companies, Inc., one of the nation’s largest commercial real estate and fi nance groups, 
which is comprised of independent legal entities, some of which may be affi liates, share 
some common ownership or have been sponsored and managed by such entities or 
subsidiaries thereof. Inland has been creating, developing and supporting real estate-
related companies for 50 years.
Unless otherwise noted herein, all data is as of June 30, 2018.
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